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Intro duc tion

I
mag ine that you and your loved ones are relax ing
on Wai kiki Beach. The weather is a com fort able 82 
degrees and the crys tal clear water is just the right

tem per a ture, warm to the touch, invit ing enough for
the occa sional dip and swim.

You are at peace with your self, enjoy ing the
knowl edge that there is no job requir ing you to
hurry up and get back to the main land. Breath ing in
the slightly salted ocean air, you and your sig nif i cant
other decide what you’d like to do on that day and
dream about which exotic loca tion you’ll visit the
fol low ing month.

As you lay back and bask in the warm sun shine,
you can hardly believe how your life has changed in
just a few short years. It seems like only yes ter day
you were clos ing in on a finan cial melt down—or
very close to it. Things were tense around the house, 
and you were strug gling to pay the monthly bills.
Your rela tion ships with your family and friends were
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even threat ened because of the finan cial insta bil ity.
You were stressed, and unsure what your future
held.

You, like mil lions of Amer i cans and others
through out the world, were expe ri enc ing this cur -
rent eco nomic, and sub se quently life, crisis. But this
trou ble some world can be behind you. Your fan tasy
vaca tion can become your real ity. It’s time to
choose a new path. 
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Chap ter One

Real ity

M
any Amer i cans are living in a “com fort zone”:
they believe the Gov ern ment of the United
States will take care of them. They believe deep

down that their gov ern ment will come riding down
the street on a big white horse and rescue them and
their fam i lies at the last minute. They also believe
that they could not pos si bly be par tic i pants in the
unem ploy ment, fore clo sure, home less ness, and
hunger sweep ing the coun try.

Don’t mis un der stand the ref er ence to our gov -
ern ment as a polit i cal com ment; in fact, in my
opin ion, this is the great est gov ern men tal struc ture
in the world. Our cap i tal ist econ omy and gov ern -
ment has proved itself to be the most suc cess ful
model on the planet.

Many become too reli ant on their com fort zone.
They believe they are enti tled to a fruit ful life by
virtue of just being Amer i can.
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Because we live in a free coun try, we have the
free dom to do, be, and have any thing we want and
are will ing to work for. There are no restric tions
based on race, reli gion, gender, or social back -
ground. This means we are in the per fect posi tion to
rein vent our selves. We can easily leave lim it ing
beliefs and old school think ing behind us and work
toward a new and excit ing goal. 

Rein vent ing one self, while it does require an
open mind, is not exclu sive to any polit i cal party.
You can be a dem o crat, a repub li can, an inde pend -
ent, a lib er tar ian, or any other party you wish. You
can be a con ser va tive or a liberal thinker.

Don’t mis un der stand. A reinvention is still hard
work. But this pos i tive tran si tion will trans form the lives 
of you and your family. I’ve laid out the most common
road blocks below so you’ll know what’s ahead. 

Step One: Com plete some anal y sis of your cur rent
real ity. 

This anal y sis will deter mine how and why you
got where you are. It will also help you to acknowl -
edge the kinds of changes you need to make in
order to enact this reinvention. 

n What is my cur rent finan cial status?
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n If my cur rent income stopped tomor row,
how long could I con tinue my life style with -
out chang ing my spend ing habits?

n Do I like the job, pro fes sion, or indus try in
which I am earn ing a living?

n Is it a pos si bil ity that I could lose my job in the 
near future or is there poten tial for a pay cut?

n Is my pro fes sion or indus try in a state of
boom or about to bust? If it’s about to bust,
do I have a plan B?

n How and why did I choose to do what I do?
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n Are the rea sons I chose my pro fes sion still
valid today?

n What is my dream? Am I living my dream?

n If I could waive a magic wand and do any -
thing I wanted to, what would that be?

n And lastly, am I will ing to open my mind and
begin to think dif fer ently?

Step Two: Under stand the answer to these ques -
tions from an objec tive point of view rather than an
emo tional one. 

An emo tional per spec tive, will help you nat u rally 
jus tify where you are, how you got here, and why
you are com fort able living just the way you are! 

While being pas sion ate about some thing is gen er -
ally very good, your default behav ior will ulti mately
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bring you to the same unsat is fac tory place. That is, in
order to rein vent your self you must create a new,
higher emo tional energy as well as pas sion of and
about life. And all of this must be based on some
new and dif fer ent think ing.

Step Three: Become a stu dent of the econ omy. 

The econ omy is a living and dynamic thing. We
know that the econ omy of today is far dif fer ent than
that of our par ents or grand par ents. The assumed
foun da tion of Amer i can indus try is crum bling before 
our very eyes. The giants of Amer ica are fall ing
around us: the real estate indus try, the bank ing
indus try, the auto indus try and all of the asso ci ated
busi nesses that supply or feed them are reel ing from 
an eco nomic down turn from which it could take
years to recover. The fall out from our cur rent down -
turn is affect ing the air line and travel indus tries, the
hotel and res tau rant busi nesses, retail across the
coun try, and thou sands upon thou sands of small
mom-and-pop busi nesses. Need less to say, the
econ omy is not prej u diced and takes no pris on ers:
we are all subject to its wrath.

Step Four: Real ize, as the coun try appears to crum -
ble, it is rein vent ing itself at the same time. 

It is times like these in which we will expe ri ence a 
mas sive accu mu la tion and shift of wealth. Those
who have money are able to take advan tage of the

Chap ter One Real ity 7



great oppor tu ni ties that exist because of the finan -
cial col lapse. Those who are will ing to rein vent
them selves and act upon it (whether they have
money or not) are able to seize rare oppor tu nity that
others either don’t rec og nize or choose to pass by.
The truth is that more mil lion aires and bil lion aires are
cre ated in times of eco nomic strug gle than eco nomic 
sta bil ity. Are you able to seize oppor tu nity? 

Step Five: The deci sion. 

During this step, 95% of the pop u la tion decides
to do noth ing and con tin ues to reap what they have
become com fort able with, even as it is dis in te grat -
ing around them. 

It is in this step that per sonal “mindset” becomes
the trig ger that leads to mas sive suc cess or the
hammer that com mits you to remain ing part of the
con fused pop u la tion who chooses to wait for the
econ omy to come around. We know—con fused
people do noth ing! Many of these folks are wait ing
for the latest “stim u lus” pack age to kick in and
trickle down as prom ised, or they just don’t believe
that they have the power to create change in their
lives. Lack of a bigger vision keeps them focused on
the short term. Some of them are con vinced that
this is how life is sup posed to be. They believe that
this is what they deserve. 
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If you have con vinced your self that the gov ern -
ment will be taking care of you and your family and
that every thing will be okay in just a few months,
there is no reason to read any fur ther. In fact, you
should request a refund for this book because you
are going to need the money! If, on the other hand,
you are ready, will ing, and able to make some
changes in your mindset and commit to being pas -
sion ate with some new think ing, read on!

You can make the honest com mit ment to apply
the knowl edge you gain from this book. Please
remem ber, change is never easy. Growth is always
uncom fort able.

Think back to when you were a child and
received a brand new pair of shoes. They felt and
looked great. Soon enough, how ever, your toes
started to crunch up, and you had a hard time get -
ting your feet to fit. Your favor ite shoes had become
uncom fort able: you were grow ing. The point is, the
more uncom fort able you are, the more growth is
hap pen ing. Learn to embrace it! 

Chap ter One Real ity 9



Chap ter Two

Eco nom ics 101

L
et me be clear, this piece of lit er a ture is not
intended to be a course in eco nom ics. It is not
about how to create a budget or how to bal ance a 

check book. Instead this book is about rein vent ing
both the way you think and the income you
gen er ate.

There are many books, pam phlets, arti cles, and
other media that may cor rectly guide one to mas ter -
ing a budget for the house hold or teach some one to
create and follow a budget. Most of us under stand
that money comes in and money goes out of our
house hold and that there must be some sort of
math e mat i cal rela tion ship in this equa tion. How ever 
nec es sary it may be, many of us are not nec es sar ily
good at man ag ing this relationship. 

While man ag ing the money that flows into the
house hold is as impor tant as gen er at ing the money—
this book is about “rein vent ing your self in today’s
econ omy” and is focused on the mindset that opens 
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the door of mas sive cash flow. As such, included at
the end of this book is some rec om mended read ing
in addi tion to websites to assist you in estab lish ing
and/or under stand ing a budget. 

So, while we will focus on gen er at ing cash flow,
under stand that common sense for the man age -
ment of money is still required to create and enjoy
long-term wealth. 

My short ver sion of “Eco nom ics 101” is meant to 
estab lish a plan to rid your self of debt and not live on 
credit, while at the same time work ing on an income 
stream, or two—pref er a bly resid ual based.

Resid ual income is prob a bly one of the least
under stood con cepts in Amer ica and is just now
begin ning to pique the inter est of mil lions, from bil -
lion aires such as Donald Trump to the porter at the
local hotel, the dish washer at the local res tau rant,
the col lege stu dent, and now—more than ever—the
baby-boomer and retiree who have found that their
life styles have been altered by an eco nomic down -
turn. Many Amer i cans have found that their stocks,
mutual funds, bank accounts, and other poten tial
sources of retire ment income have been adversely
affected by an economic flush.

Resid ual income is very dif fer ent than linear
income. Most of us work ing jobs are paid based on
the linear model. We work eight hours and are paid
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for eight hours. Or, we are on a salary for which we
work 50 to 60 hours per week and are paid monthly. 
In this sit u a tion, our job titles have the word exec u -
tive in it, making us feel better about work ing so
many hours per week. In both instances, you are
paid for the time that you invest. If you stop coming
to work, you stop get ting paid.

Resid ual income is the oppo site. To earn resid ual 
income, you work only once and are paid over and
over. For instance, actors and actresses make a
movie once and are paid each time the movie is
shown. Accord ing to Donald Trump and Robert
Kiyosaki (author of Rich Dad, Poor Dad)  the new
model for cre at ing wealth should be based upon
resid ual income.

Cur rently, many Amer i cans are bur dened with a
life style they can’t afford. With bank ing and credit
card changes sweep ing the coun try, many
hard-work ing people who had cre ated life styles that
included the every day use of credit cards now find
that the banks are chang ing the rules mid stream.
Yep, that credit line you thought you had has been
reduced or elim i nated by the bank. And, oh, by the
way, “we had to increase your inter est rate. Thanks
for your busi ness; we look for ward to serv ing all
your finan cial needs in the future.” Most Amer i cans
are not in con trol of their finan cial sit u a tions. They
are at the mercy of banks and lenders.
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Many more suf fered an even more tumul tu ous
fate. Per haps you are one of many Amer i cans who
were recently called into the office and informed
that you will be required to take a pay cut or that a
mor a to rium has been placed on all future raises.

These newly unem ployed people are now look ing 
for ways to gen er ate a new income. Most will default
to look ing for a second or third tra di tional job in the
workforce. Unfor tu nately, since we were chil dren we
have been taught that to make more money, we must 
work harder and longer. This is simply not true. In
order to rein vent your self, you’ve got to shift gears on
this train of thought, imme di ately!

Rein vent ing Yourself in Today’s Economy is about 
moving from an employee mindset to an entre pre -
neur mindset—where most wealthy people live.
These wealthy people are not nec es sar ily any smarter 
or better edu cated than the other 95% of the pop u -
la tion. They simply think dif fer ently.

As you read through these pages, be sure to take
off your employee hat and replace it with the hat of
an entre pre neur and busi ness owner. You must shift
your think ing. As an entre pre neur and busi ness
owner, you are respon si ble for the prob lems as well
as the suc cesses of your life and busi ness. 

Under stand an abso lute mental shift is required to 
change the incom ing cash flow in your life for ever! 
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Chap ter Three

Employee to
Entre pre neur Mindset

L
et’s start by agree ing that there is a huge dif fer -
ence between the employee mindset and the
entre pre neur mindset.

Most Amer i cans were taught to go to school, get
good grades, go to col lege, and then get a “good
job.” 

Find ing a “good job” started with our par ents
help ing us to earn good grades as we moved
through edu ca tional insti tu tions. 

When I grew up, more focus was placed on get -
ting a good job than on dream ing and pur su ing
larger goals. I never received any train ing on visu al iz -
ing the future or imag in ing suc cess. In fact, the
clos est I got was from my foot ball, base ball, and bas -
ket ball coaches who spoke of our goals for a
win ning season.
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The shame of this type of lim it ing aspi ra tion is
simply that we were not encour aged to grow or
think bigger than those plac ing the lim i ta tions upon
us. His tor i cally, we tend to groom our chil dren and
stu dents for medi oc rity and employ ment, not
entre pre neur ship!

These com ments are not intended to place blame
on the gen er a tions that raised us; these people just
did not know how to feed our minds, just as their par -
ents didn’t under stand how to feed their minds.

In a recent arti cle from Suc cess Mag a zine, Robert 
Kiyosaki recounts his mem o ries of his rich and poor
dads: “I noticed that my poor dad was poor not
because of the amount of money he earned—which
was sig nif i cant—but because of his thoughts and
actions.”

Recent stud ies clearly reflect that chil dren are a
prod uct of their envi ron ments. Like wise, these same 
stud ies find that any group can excel at a high level
given the proper nour ish ment for their minds and
bodies.

For exam ple, during the 1960s the Uni ver sity of
Wis con sin per formed the Mil wau kee Pro ject. The
pro ject tracked 40 new borns from typ i cally under -
priv i leged fam i lies (mostly single moth ers) and
divided them into two groups. The moth ers of the
infants all had IQs below 80.
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Both groups con tin ued to live in their homes
with their fam i lies. By the age of six, the group that
had been pro vided enhanced encour age ment, spe -
cial stud ies, and a healthy diet had an aver age IQ in
excess of 120. On the other hand, the group left to
the normal envi ron ment of the area and given no
spe cial encour age ment had an aver age IQ of just
over 87.

The work with the chil dren effec tively stopped at 
age 6; although research ers con tin ued to follow
their prog ress. At age 10, the sub jects’ IQs were
tested again.

The top group’s IQ had fallen from over 120 to
an aver age of 105, while the other group had
dropped to an aver age of 85.

Study after study con firms that we have more con -
trol and power over our lives than most of us believe. 

What does this all mean? It means if we feed our -
selves the right mental food and take con trol of our
thoughts—rather than trust what others are tell ing
us—we can do, be, and have any thing we want in life. 

It is really that simple. We just have to begin to
think dif fer ently.

In order to move from an employee men tal ity to
an entre pre neur men tal ity, a person must first
accept respon si bil ity for his or her cur rent con di tion
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in all areas of life, includ ing finances, family, rela tion -
ships, and friend ships.

If you don’t believe that you are respon si ble for
where you are, you cannot pos si bly believe that
you have the power to change where you are
going! 

We are talk ing about rein vent ing our selves in
today’s econ omy, not just about get ting a job.
Before we get too focused on new ways to gen er ate
cash flow and create wealth, we’ve got to begin
work on chang ing the mindset that got us where we
are. We must lay a foun da tion for future think ing.

The next two chap ters will give you the simple
strat e gies to take con trol of your think ing and
explain how to feed your mind so that you may
achieve any thing you desire. 
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Chap ter Four

Per sonal Choices

I
n a pre vi ous book I noted, “It’s the choices that we
make each day that define who we are. It’s these
choices that express our char ac ter to the world.” A

reader approached me, asking, “Are you saying that
as indi vid u als we always have 100 per cent con trol of 
the choices we make?”

Yes. It really can be that simple! Every day is a
fresh start. We wake up and make the deci sion to
get out of bed or to stay in bed. Then we decide to
work out or not work out, to eat healthy or not eat
healthy, to be pos i tive or to be neg a tive. 

We are con sciously and sub con sciously making
hun dreds of choices each day. Some times we make
a global choice about some thing, and that global
choice or deci sion serves as an auto matic default
(sub con scious choice) for weeks, months, years, or
even a life time with no con scious con sid er ation. 

Let’s take a few min utes and ensure that we all
under stand what a “global choice” is. Over my years 
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of coach ing, I have often found that my cli ents were
either living in a world that was syn thetic, in that
they per ceived bar ri ers that only existed in their
minds, or they were con stantly wor ried about things
that would likely never happen. In either of these
events, they were expend ing enor mous amounts of
energy in a direc tion which was one hun dred and
eighty degrees from where they really wanted to go.
What’s worse, they didn’t rec og nize what they were 
doing. 

Simply put, any choice, no matter how small, that 
begins to influ ence all aspects of your life is a “global 
choice.” 

Here is a very common global choice: some -
where in a per son’s early years  he or she hears that
“money is the root of all evil.” Sadly, this likely came
from a per ceived author i ta tive source, such as the
per son’s par ents or family mem bers, a school
teacher, or even from a church.

The prob lem is that when the person makes the
choice to adopt this as a truth in his or her life, it is
re-affirmed in the sub con scious every day. When
people begin to equate wealth and money with evil,
they apply this mis con cep tion to every thing. It’s
global, and the like li hood of these people ever achiev -
ing wealth in their life times is severely dimin ished. 
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These people are not aware of what they are
doing to them selves with these choices. In fact their
aware ness of the whole pic ture is not on an easily
acces si ble or con scious level. Rather, the people we
just described are the same people who cannot
under stand why they never have any money, why
they cannot open their own suc cess ful busi nesses,
or why they cannot take them selves and their fam i -
lies on that dream vacation. 

In order to get rid of a bad global choice, you
must first make a con scious choice to do so. For tu -
nately, one of life’s truths is that the door of change
is always open. I always rec om mend that people go
back ward to dis cover what in their lives needs to be
changed. For exam ple, a man who has strug gled for
most of his life finan cially and never really enjoyed
finan cial suc cess makes the deci sion that he wants
to change his life and become finan cially suc cess ful.

What do I mean by go back ward? Simply ask
your self this ques tion: if money was not an issue or
con cern for you or your family for the rest of your
life, what would you do every day?

The knee-jerk answer is usu ally, “Oh, I’d travel”
or “I’d take my family on a trip to—” or “I’d pay off all
my bills and take care of my family.” While these are
all good imme di ate goals, we need to do a bit more
dig ging to get to what’s really impor tant. 
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Imag ine that you have bought all the new cars
and houses and paid cash; you have trav eled all over 
the world; the chil dren have big bank accounts set
up for their futures. After all of this, money is still not
an issue. Now what do you do every day with your
life? That is, if money were not an issue what would
your life be about?”

Inter est ingly, this is where the spir i tual side of
human nature shines through. Almost 100 per cent
of those who par tic i pate in this exer cise come away
express ing a desire to help, assist, teach, or con trib -
ute to some group or cause in which they believe. It
could be to work with under priv i leged chil dren or
people with cer tain types of dis abil i ties or to raise
funds to fight cancer. Buckminster Fuller, an Amer i -
can author and futur ist may have said it best when
he stated “The minute you begin to do what you
want to do, it’s a dif fer ent kind of life.”

I know a woman named Mo who believed if chil -
dren were exposed to making beau ti ful music at a
young age, it could and would greatly enhance their
self-esteem. So Mo focused on assist ing chil dren to
learn to play var i ous instru ments and per form music. 
She believed these chil dren had a much better
chance to grow into con fi dent, cre ative adults. 

Am I sug gest ing that know ing the answer to the
“what-would-you-do-every-day” ques tion will make
you suc cess ful? Yes. Although, it’s only the begin ning. 
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Think about this for just one minute: most people on
the planet have never done this exer cise. It is not
taught in school. Instead, most chil dren are taught to
go to school, to get good edu ca tions so that they can
get good jobs, and to become what ever they’ve
focused on: wait ress, teacher, doctor, lawyer, con trac -
tor, or any number of other occu pa tions. 

Please don’t mis un der stand me—there is noth ing 
wrong with any of these jobs or pro fes sions. The
point is that “Big Think ing” is not taught in our cur -
rent system. 

People who are super-suc cess ful finan cially, rep -
re sent the top five per cent of income earn ers in the
coun try. In order to do that, the person must think
bigger than what is taught in our school system. The
exer cise above is the door of change that allows a
person to begin think ing bigger.

Com plet ing the exer cise pro vides clar ity. Most
people go through their entire lives not know ing the
answer to that ques tion. Thus, most people tend to
travel in what ever direc tion the wind takes them. It is 
this lack of clar ity that is a major con trib u tor to high
school drop outs, full pris ons, unem ploy ment, child
and spousal abuse, and even home less ness.

Many people ask me how long the “What Would 
I Do” exer cise should take to com plete. When deal -
ing with indi vid u als, about 5 per cent have already
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given some thought to this and are able to answer
on the spot. I sug gest that most people take an hour
a day for a week end or a week pon der ing this
ques tion.

Fur ther more, this is a very per sonal deci sion.
What I mean is that the answer to this ques tion is not 
what your spouse would do or what you and your
spouse would do; it is strictly about you and what
you would do given the oppor tu nity. I’ve had some
ana lyt i cal types take up to three weeks to put down
what they would do, given the oppor tu nity.

It is quite a seri ous ques tion to ponder, and the
time needed will vary with the indi vid ual. 

Yet, the ques tion we try to answer in school is,
“what do I want to be when I grow up?” That’s a con -
scious deci sion we are taught to make. Then we put
the things in motion that are nec es sary to achieve
this goal.

Now we must ask not only “what do I want to
be” but also “who am I and what’s my pas sion in
life? What legacy will I leave?” We are attempt ing to
define our WHY!

I have a very close friend and mentor by the name
of Pete Arroyo, Jr., who at the age of 27 told me, “JC, if
your ‘why’ does n’t make you cry, it’s not big enough!”
With this kind of clar ity, every thing becomes easier.
Pete’s father, Pete Arroyo, Sr., sug gests that your why
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must be brought to an abso lute con scious level
where it can be the focus of your every day life. 

But what about that bad global choice that
money is evil?

First, we removed money as an issue to help
deter mine what’s impor tant to us and deter mine our 
“why.” How ever, we must con tinue going back ward
and ask our selves, “What needs to happen for me to 
put myself in the sit u a tion where I can freely do
what I’ve deter mined is my why in life?”

Part of the answer to this will invari ably come
back to cre at ing a finan cial posi tion to ensure the
end result.

Making the assump tion that the per sonal con tri -
bu tion you’ve chosen is pos i tive, you can begin to
dis sect and dispel the notion that money is the root of 
all evil. We now real ize that achiev ing our mis sion,
which is good, will require money. It is not a bad
thing; it just is what it is. You can begin to adjust your
think ing and under stand that money is only a tool. 

It is my belief that every one has the choice to
change his or her mindset and atti tude. We can look
at well-pub li cized books and movies of the day that
rein force this con cept: The Secret, for exam ple. One 
of my favor ite quotes is, “The great est dis cov ery of
my gen er a tion is that a human being can alter his life 
by alter ing his atti tudes.” This quote comes from a
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modern Amer i can phi los o pher by the name of Wil -
liam James (1842–1910). 

The truth is that the only secret out there is that
we are what we think about. Thought is the begin -
ning of all cre ation. Our lives are wholly depend ent
on our focus and ded i ca tion.

In the exam ple thus far, our person had both a
mis guided con cept that money was evil and a focus
on his (or her) con stant lack of money. How ever, if
this person can clearly focus on a new life goal in a
pos i tive manner he/she can achieve a new mis sion
in the spirit in abun dance. 

Making the per sonal choice to change is only the 
begin ning of mod i fy ing one’s atti tude. There must
be some com mit ment on the part of the person
want ing to change. Really, the ease of change
depends on how deep-rooted a per son’s past think -
ing is and how open-minded he or she is.

Let’s call past think ing a per son’s “default beliefs.”

It is work to change a habit, and we must under -
stand that default beliefs are a habit that we have
reaf firmed both con sciously and sub-con sciously for 
years. Most people find them selves default ing to
neg a tives like “money is bad”, “the world is evil”,
“the edu ca tional system is no good”, “I hate my
job”, “my mar riage is in tur moil”, “I don’t have
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enough money”, “I’m too fat”, “I’m too skinny”, and
“I never get any breaks.” 

It is very easy to main tain such default belief sys -
tems because the world media uni ver sally rein forces 
these ideas, with head lines of war, eco nomic doom,
murder, ter ror ism, and other black clouds. In
essence, we have been incor rectly feed ing our selves 
and our default belief sys tems every day.

We must work to begin feed ing our minds and
bodies pos i tive energy and thoughts so that we may
change our actions. This will cause a change in results,
which—in turn—cre ates a more pos i tive atti tude. 

In chang ing levels, the tough est part of chang ing
the way we think is not the deci sion to change,
although that in itself is very dif fi cult for some. Pro -
vid ing you do have the will ing ness to change,
under stand the tough est part about think ing dif fer -
ently is cre at ing a new habit in the way we view and
deal with thought.

Our brains con sider thou sands of thoughts per
hour and tens to hun dreds of thoughts per minute.
Most of the time, we already have a default action
wait ing for every thought. That is, we’ve already
decided how we are going to act based on how we
have acted before.

The key ele ment of think ing dif fer ently is to
short- cir cuit our pro grammed default belief system. 
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But how does one “short-cir cuit” a thought to
change the way one thinks?

With tens to hun dreds of thoughts per minute,
we must first focus on the impor tant thoughts
and/or the nature of the thoughts we wish to alter.
Simply pick the thoughts that you feel are impor tant.

Now we are down to the nuts and bolts of the
pro cess. Let’s take, for exam ple, a lady who is over -
weight and has been for years. She gets up in the
morn ing, walks to the bath room, and sees her self in
the mirror. She thinks, “God, I’m fat” or “I’m big” or
“Wow” or “I think I look bigger today than yes ter -
day.” While she might not ini tially be able stop the
thoughts from hap pen ing, she needs to pro cess the
thoughts in a new way. If she deter mines that the
weight issue is impor tant to her and needs to be
changed, she must con sciously change the way that
she thinks. In other words, this is where she needs to
short-cir cuit the old stan dard default thought and
replace it with a dif fer ent thought. 

Since we know she wants to be more pos i tive
and change her belief system, she must select a new
con scious thought that is in her mind’s best inter est
and insert it. The new thought might be, “I have a
beau ti ful face” or “I am a pow er ful person” or “I love 
being alive” or “You are a won der ful and pow er ful
person” or “I am healthy and pow er ful” or “Wow,
you look good.” 
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How ever silly it may seem, I sug gest that this new 
thought be spoken aloud. Look back at one self in
the mirror and ver bal ize it again. If it seems funny, I
encour age enjoy ing a good laugh. 

Now each and every time through out the day
and eve ning that any weight related neg a tive think -
ing attempts to run across the mind, insert a new
con scious thought. It will take a couple of weeks or
more to replace the old thought, and it will require
con scious effort each and every time the thought
comes up. But soon, your brain will replace the old
default behav ior with this new and pos i tive thought.

Your mind only knows what you feed it! So feed
it pos i tive thoughts!

How many key thoughts can a person work on at 
a time? Over a two- or three-week period?

I rec om mend that a person start by choos ing
major themes or ide ol o gies that he or she wishes to
change or improve. For exam ple, if people feel that
they are neg a tive and pes si mis tic about every thing
in their world (from per sonal to busi ness to family),
they may want to make a com mit ment to stop and
focus their con scious effort on neg a tive thoughts,
replac ing them with the pos i tive.

Other people may seem to be angry all the time
and mad at the world. Usu ally these people are mad
at and/or dis ap pointed with them selves. In most
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cases, these people do not real ize that they are actu -
ally frus trated with them selves. As a result, they are
throw ing neg a tive energy out ward. If these angry
people have truly made a com mit ment to change,
they must real ize that only they have influ ence and
con trol over their emotions. 

We all have emo tional free dom. That is to say, we
each get to choose how we react to things in our world, 
what ever they may be. Once this truth is known, we
must short-cir cuit our thought depart ment’s pro cess
every time we begin to default to anger.

In this sit u a tion, we may need to deal with the
ide ol ogy behind the anger each time it arises. For
exam ple, a driver on the road did not signal to turn,
forc ing you to step on your brakes in a hurry. The
angry person might start mut ter ing about what a
jerk the other driver was, becom ing emo tion ally
worked up about the sit u a tion. The ques tion here is,
how can we allow the actions of some one else to
play such a big role in our lives? If we choose to
invest our emo tional cap i tal into this out side influ -
ence now and/or on a reg u lar basis, then we are
allow ing out side sources to “con trol” how we feel
and react to life.

It is imper a tive that we adjust our emo tional
point of view and take con trol of our emo tional cap i -
tal. In other words, the fact that the other driver did
not prop erly signal should not and cannot become a 
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major focus. Per haps when we feel any anger, we 
say to our selves, “Wow, I’m an alert and good
driver” or “I am grate ful that my car and its brakes
are in good con di tion” or “I’ll say a prayer for that
person. I hope they’ll be okay.” The thought and
emo tional point of view must change, and this pro -
cess must be fol lowed each time the anger pops up.

Ini ti at ing change can be chal leng ing, and I sug -
gest people make this effort a fun expe ri ence. Don’t
be afraid to laugh at your self. If you can get your
arms around how funny it is that an out side influ -
ence could pos si bly con trol your inner feel ings, then 
when you find it hap pen ing (and you will), you will
laugh at your self. This mind set is all a part of chang -
ing the way you think. 

I’ve had many coach ing cli ents acknowl edge
that enhanc ing or chang ing your life and your think -
ing requires work minute to minute every day. 

While this is true, I encour age them to shift their
mindsets. Rather than say it’s “work” to do so, let’s say
that it is an “oppor tu nity” to make changes and
improve minute to minute. This has a more fun, opti -
mis tic, and excit ing feel to it, since most people ally the 
word “work” with some thing that is not so much fun.

How we think is what makes all the dif fer ence in
what we pursue in life and busi ness. The person who 
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elects to con tinue think ing as he or she always has
will con tinue to reap the same things.

We all know some one who is the victim of mis -
for tune. We know people who are vic tims each and
every day of their lives. There is always major drama
going on and it is never their fault. These people are
always the vic tims. But their unhap pi ness stems
directly from their thought pro cesses and how they
spend their emo tional cap i tal. In other words, it’s
their choice. 

”Emo tional cap i tal” is some thing we all pos sess
and have the right to spend any way we choose. The
study of emo tions teaches us that nobody but you
can con trol how you feel emo tion ally. It is an indi vid -
ual choice, plain and simple. This is what we call
emo tional free dom! 

In Decem ber of 2005, my wife was diag nosed
with stage three plus ovar ian cancer. This is a rather
blunt and pow er ful fact. How she chose to deal with 
it emo tion ally was up to her. She chose to deal with
it in a very pos i tive manner. While I ini tially defaulted 
to emo tional havoc, my wife chose to be extremely
pos i tive. She told me not to worry: it was simply not
in her plans to become a cancer victim. She met
with all the nec es sary doc tors, changed her diet, had 
two major sur ger ies, and six months of che mo ther -
apy. Now, she is cancer free. This was espe cially
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amaz ing to me as the doc tors told me that she might 
not come out of the first sur gery! 

My wife could have spent her emo tional cap i tal
becom ing an emo tional wreck, being a victim, or
giving up and throw ing in the towel. Instead she
chose to invest her emo tional cap i tal with a pow er -
ful and pos i tive mindset.

Both the sur geon and the oncologist were in awe
and used the word “mir a cle” six months after the fact.

Need less to say, her emo tional strength gave me
a whole new per spec tive and caused my emo tional
state to become much more pos i tive and sup port -
ive. Together, we moved beyond that tem po rary
set back. My wife is also my busi ness part ner, and we 
recently com pleted a seven-coun try speak ing tour.
She has now run for and been elected as the Vice
Pres i dent to the board of a 14,000 member real
estate association. 

On a side note, I should men tion that my wife
and I are both believ ers in the pool ing of pos i tive
energy and prayer to create pow er ful results. A vari -
ety of friends and busi ness asso ci ates  included her
name in their prayer groups. Although we both
happen to have been raised Cath o lic, we had Mor -
mons, Jews, Chris tian Sci en tists, Reli gious Sci en tists,
Prot es tants, Cath o lics, Mus lims, and others praying
for her!
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How ever, not every one is as pos i tive as my wife.
What about the people who seem to be unhappy
with their lives and appear unmo ti vated to do any -
thing to change their sit u a tion?

The short answer is this: it is their per sonal choice
to stay right where they are, period. Some moti va tion
is neg a tive and some is pos i tive. Even the couch
potato has moti va tion to sit on the couch and watch
tele vi sion. While many may look at this person and
say, “They have no moti va tion to change their lives,”
the truth is that they do have moti va tion—to lie
around the house and watch tele vi sion. The real
ques tion is why? We need to be care ful to avoid judg -
ing people like this. Remem ber, these are their
choices and their lives. Iron i cally, it’s not uncom mon
that people like these are the ones saying, “I wish I
could do this” or “I wish I could do that.”

Most people who are truly inspired and thus
moti vated to think dif fer ently and take pro duc tive
action to pro duce desired results, tend to avoid unin -
spired people. Inspired people are much more
drawn to other inspired people. This is known as the
law of attrac tion, and it comes right back to you: you 
get (or attract) what ever you think about.

What is our inspi ra tion in life? The person who
seems unmo ti vated prob a bly just lacks the inspi ra tion
that stim u lates pos i tive moti va tion and pro duc tive
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action. Every one makes a choice to be as they are,
whether that be pos i tive or neg a tive.

Okay, let’s say that some body has picked up this
book and he or she has either been totally neg a tive
and wants to change, or he or she has had some suc -
cess and is look ing to move to a new level in life.
Where does this person start?

If you are read ing this book, you are already
making a pos i tive step toward change. You should
be com mended for being in pos ses sion of the book
and under stand that it’s not an acci dent you have it!
Some way, some how, your per sonal thought pro cess 
led you to be in pos ses sion of this book, whether
you bought it or some one gave it to you as a gift.
Either way, it is the law of attrac tion at work.

The read ing of this book is pro duc tive action, and
I would encour age you to con tinue your research,
read ing help ful mate ri als and taking more pro duc tive
action to either deter mine your why (inspi ra tion) or
to rein force your actions in the direc tion that will
lead to the accom plish ment of your life’s mis sion.

Under stand that one piece of research leads to
another; one action leads to another, and it’s all
good. Rein vent ing one self is a pro cess which
requires new thought and new action.

Mo Ander son, the woman I spoke of ear lier, had
a simple pas sion to teach music to kids. She is now
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the vice chair man of the board and a cul tural icon of 
one of the larg est real estate firms in the world. She
now pos i tively influ ences over 70,000 asso ci ates
and their fam i lies. Ulti mately, she touches the lives
of hun dreds of thou sands of people. She has also
been mon u men tal in the estab lish ment of a char ity
foun da tion that assists those in need to the tune of
mil lions of dol lars each year. This woman was born
into the family of a poor tenant farmer in Oklahoma
and strug gled to obtain the degree that allowed her
to teach music to young sters. Mo is a devout Chris -
tian and is com mit ted to her beliefs, both pri vately
and pub licly. Mo would tell you to follow your heart
and trust your inner faith and instincts. 

Mo Ander son is a clas sic exam ple of per sonal
belief and focus. She has the abil ity to keep simple
what most people attempt to make com pli cated.
Because the uni ver sal law of attrac tion is always at
work, Mo has sur rounded her self with big think ing
and like-minded busi ness part ners and associates.

She main tains the sim plic ity of a person who fol -
lows her heart in life and busi ness and has no
qualms about shar ing her beliefs with the world. She 
always appears to be happy and con sid ers her self
blessed and for tu nate.

Although the facts are that she was the daugh ter
of a poor tenant farmer, the intan gi ble in her life—as
in every one’s—was and is emo tional free dom. Mo,
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even with out for mally doing the above exer cise, was 
able to deter mine what was really impor tant to her
and in her life. Not only did she deter mine what was
impor tant, she was eth i cally com mit ted to fol low ing
her heart and dreams. 

Being com mit ted to achiev ing cer tain results is
one thing, but being eth i cally com mit ted is being
blessed with and by a higher influ ence that guides
you along the path with clar ity and focus.

While many dif fer ent faiths and reli gions exist on
the planet, most concur that a higher power exists,
com monly labeled as God. 

Mo Ander son cred its God for the life she is
blessed with today.

Access ing one’s emo tional free dom is a per sonal 
choice. But it’s a choice that most people don’t real -
ize that they have. What is the dif fer ence between
think ing aver age and think ing great? It has every -
thing to do with a per son’s belief in his/her self and
his or her mis sion. It all returns to the way we think
and whether we are feed ing our selves with pos i tive
mental and emo tional nour ish ment or have suc -
cumbed to the easy to find, yet dam ag ing, low
vibrat ing cycle of life. 

The greats are eth i cally com mit ted to what inspires
them, and they seem to pos sess more clar ity of
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vision. Great people are also grate ful for life and the
oppor tu nity to live it! 

A huge dif fer ence exists between the con cept of
scar city and abun dance. People who live in abun -
dance tend to be more pos i tive and believe in
abun dance, whether they are talk ing about love,
com mit ment, money, or pos si bil i ties. People who
live in scar city tend to be more pes si mis tic and dwell 
in the lack or a per ceived scar city of love, money,
com mit ment, and possibilities. 

Great ness and clar ity of vision, regard less of the
mis sion, requires infor ma tion, knowl edge, and pas -
sion. The more open people are to their spir i tual
selves and to fol low ing their hearts, the more likely
they are to live in abun dance. 
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Chap ter Five

Think ing Bigger

D
o our thoughts and thought pat terns directly cor -
re late to our emo tional vibra tion level?

Abso lutely—it has every thing to do with the level of
vibra tion. It is really very simple. Spir i tu ally and emo tion -
ally we will always attract other things that are vibrat ing
at the same or sim i lar fre quen cies we are. This is the
exact reason why it is so impor tant to vibrate at the
high est fre quency pos si ble at any given moment. 

This is a crit i cal point regard ing the choices we
make. If it’s true that we get what we focus on, then
the more pos i tive we are, the more we vibrate at a
higher fre quency. Thus, it stands to reason that we
would want to feed our selves with all the pos i tive
energy we can. 

When we make the con scious deci sion to be
more pos i tive, we are also making the deci sion to live
at a higher fre quency, even if we don’t under stand it
or know what that means. This can and will change
our lives and our world. 
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Now we are get ting into the philosophy that
people can do any thing they want in life. It really
comes down to the pos si bil i ties a person can see
and the belief he or she has. Chang ing the way we
think increases the possibilities we can see and
expands our belief library. This, in turn, enhances
our over all abil ity to think bigger about things that
we may have never before con sid ered. 

Get ting any thing we want in life, how ever, does
require more than just thought; it requires what we
call “pro duc tive action.” The more we feed the
thought pro cess with pos i tive input and the more
we focus on our per sonal clar ity, the more actively
we will pursue the pro duc tive action that will bring
about change in our lives. 

The truth is, it all starts with thought. A friend and
inter na tional speaker by the name of Doug
Stevenson puts it this way: “Con ceive It—Believe It—
Take Steps to Achieve It—Then Leave It to God and
Pre pare to Receive It!” 

Ego check and avoid ing judg ment: why is it
impor tant?

These things are impor tant if it is our per sonal
desire to learn and grow. When we judge other
people, we are com par ing them to our selves. In
doing this, we tend to set our selves up as some thing
that we are not, ham per ing growth. 
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I have a friend who is a mul ti mil lion aire. In fact,
he is one of the most suc cess ful people in the his tory 
of net work mar ket ing busi ness. His name is Rich ard
Kall. He was orig i nally intro duced to the mul ti level
mar ket ing busi ness by a mechanic in greasy over alls
who asked him if he had finan cial free dom. Rich ard
Kall was one of those people (and still is) who was
learn ing-based and open-minded.

My friend Rich ard could have said, “Who in the
heck does this grease monkey think he’s talk ing to?” or 
“I am obvi ously way more suc cess ful than he will ever
be,” and the con ver sa tion would have gone no fur ther. 
Instead, Rich ard told his wife they needed to attend a
meet ing. As the story goes, when they approached the 
house where the meet ing was to be held, they noticed 
that the house on the left and the house on the right
were both run down and in fore clo sure. The house
they were enter ing looked even worse.

The point is that even though Mr. Kall was
extremely suc cess ful in the insur ance and real estate
busi ness at the time (in 1978), he was not judg men -
tal, and he did attend the meet ing with the mechanic.

Today Mr. Kall enjoys a mas sive income in excess 
of hun dreds of thou sands of dol lars per month from
that indus try. 

He is a loving, caring man who freely gives back to 
his asso ci ates and com mu nity on a daily basis. He
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trav els the world assist ing and train ing others who are 
inter ested in build ing finan cial free dom through net -
work mar ket ing. In fact he authored, The Book on
Net work Mar ket ing (pub lished by Nemanity, LLC).

Part of think ing dif fer ently and moving away
from our “default beliefs” is learn ing from others and 
cast ing off judg ment. You never know where the
next oppor tu nity might be. 

Ear lier we dis cussed that the ini tial oppor tu nity
to change requires some minute-to-minute atten -
tion. Does the pro cess of think ing dif fer ently begin
to get easier? Yes, chang ing our mindset and making 
better per sonal choices becomes easier as we focus
on it and do it more. The excit ing part is making the
com mit ment to change and taking those first few
steps. A friend to all of us, Wayne Dyer, noted, “If
you change the way you look at things, the things
you look at change.” This is 100 per cent true. The
per sonal choices we make are respon si ble for who
and where we are in life.

Simply stated, trust in your self and have faith that
you want to make some changes and move to a
higher vibra tion and/or a dif fer ent direc tion in your
life. Once you open your heart to the uni verse and
sin cerely out line what you desire, the law of attrac -
tion will nat u rally begin to bring those things to you.
My rec om men da tions: learn, grow, and enjoy the
ride! 
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Chap ter Six

Let the Reinvention Begin

T
he last two chap ters dealt directly with the
mindset nec es sary to rein vent one self. If you are
not open-minded to some new and dif fer ent con -

cepts, what comes next may not work for you.

It seems that very few jobs, pro fes sions or careers
have been unaf fected by our recent econ omy. I’ve
inter viewed a number of folks who rep re sent a wide
vari ety of jobs and occu pa tions. You might think
doc tors would be unaf fected in a bad econ omy but
not so; even their busi ness is down. In these tough
times, people are ret i cent to pay their copays or lack 
insur ance all together.

Attor neys are also feel ing the pinch of the econ omy, 
some more than others. Many have gone into the loan
mod i fi ca tion and bank ruptcy busi nesses in an attempt
to gen er ate new cash flows to their busi nesses. 

While some pro fes sions are feel ing the pinch,
their loss is min i mal when com pared to others listed
below.
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The people in real-estate-related busi nesses have
had to rein vent them selves just to stay in busi ness.
Those in real estate who did not re-invent, are now
out of that busi ness!  

The auto indus try has been com pletely slammed
except for the little bit of arti fi cial life pumped in by
the “Cash for Clunkers” pro gram, paid for by the tax
payers. 

Most in the retail sales busi ness have been
affected along with their entire sales force. The
travel indus try, hotels, res tau rants, rental car com pa -
nies, casi nos, build ers, man u fac tur ing, bank ing and
many more indus tries have not only been affected;
in some cases it was ter mi nal!  

Many who have been able to keep their jobs
took a pay cut even though it was not their idea.

So, what do we do now to rein vent our selves? 

The answers, though varied, are sim i lar across
the board. Most of us are not able to just up and
leave our cur rent jobs or occu pa tions. The truth is, if
we are about to rein vent our selves, it would be fool -
ish to jump into some thing new and just walk away
from our cur rent live li hood with out having the finan -
cial means to do so. 

Based on that real ity, we are going to focus on
oppor tu ni ties that start part time, but that we can fit
into our cur rent life style with out jeop ar diz ing our
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fam ily’s finan cial sta bil ity. We will com bine that with
oppor tu ni ties which are based on “resid ual income.” 

One indus try, which hap pens to account for
about twenty per cent of all mil lion aires and is built
on resid ual income, is net work mar ket ing. Bil lion aire 
Warren Buffett, reg is tered by Forbes in 2008 as the
rich est person in the world, recently pur chased a
net work mar ket ing com pany, now one of his best
per form ing assets. Gary Keller, con sid ered one of
the bright est real estate minds in the world, oper ates 
one of the larg est and most prof it able real estate
fran chises in North Amer ica built on a profit share,
resid ual income model. Another bil lion aire, Donald
Trump, is endors ing one of the pre mier net work
mar ket ing com pa nies in the world and has just
opened his own brand.

Most of the mil lion aires who made their for tunes 
through net work mar ket ing started part time. It is an
indus try that reg u lar people like you and I can join
with no money or very little money and still rad i cally
change our lives and finan cial futures. If you have
always dis carded the con cept of net work mar ket ing
in the past, let that go for now and remain open
minded. This may be your best oppor tu nity to
create real wealth and truly impact the lives of you
and your family.

Any reinvention will require some work and com -
mit ment on your part and a change of habits. 
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First, let’s rec og nize this entire reinvention is a pro -
cess. It will require some time and patience. Under stand 
that any valid busi ness you decide upon will not be a
get rich quick scheme. First, you must base the pro cess
in real ity and make a time com mit ment. 

TIME

Let’s deal with one of the first ques tions every -
one wants to know: how long before my finan cial
life is rein vented and I am gen er at ing $2,500,
$5,000, $10,000, or $20,000 per month or more?

It’s time to really decide what your reinvention
might look like. In order to assist you in eval u at ing
what busi ness path you might want to con sider, I
have included bits and pieces of inter views and sto -
ries from normal people, just like you and me. These
are people who have rein vented them selves and are 
enjoy ing mas sive success.

It is simple and straight for ward. Your suc cess
depends on the time and com mit ment you are will -
ing to put into the reinvention of your self and upon
how “coachable” you really are. I am cur rently
seeing every day people achiev ing suc cess at levels
of $1,000 to $3,000 within their first 30 days into
their new busi ness. I have become good friends with 
a hus band and wife couple, Sean and Yolanda Jack -
son, who both work for the local met ro pol i tan
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police depart ment. They had an eight-year plan to
retire from their tra di tional jobs, which included
buying out the last two years of her employ ment.
Their dream was to move closer to family in either
Austin or Dallas, Texas, open a smoothie shop or a
beauty salon, and enjoy their lives together. In
merely six-and-a-half months that has all changed.
This eight-year plan has now been reduced to a
one-year plan. Fur ther more, after only six-and-a-half
months their cur rent part-time income is above
$5,000 per month, with much more poten tial to
grow. They are on track to gen er ate in excess of
$10,000 per month in the next six months. 

I assure you that this couple is rep re sen ta tive of
every day people. Unlike the aver age person,
though, Sean and Yolanda Jack son under stood their
“why” and made a com mit ment. This is key to
achiev ing suc cess. The dif fer ence between a want
to rein vent your self and a com mit ment is huge. My
good friend Mark Stephan, who is extremely ana lyt i -
cal, pointed me to a quote from The Answer by John
Assaraf and Murray Smith: “If you’re inter ested, your 
habits will change to those activ i ties that are con ve -
nient—with com mit ment, you will be will ing to do
whatever it takes.” 

It is unlikely that any thing mean ing ful can be
accom plished with out the invest ment of time and
resources. Any part-time ven ture you decide upon
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will require a com mit ment of ten hours per week,
begin ning with research of poten tial ventures.

This reinvention begins today, should you choose
to really change your life. I sug gest that you have a
mean ing ful meet ing with your spouse or sig nif i cant
other and dis cuss your desire to rein vent your self for 
the sake of the family future making them a part of
the entire pro cess if pos si ble. 

Children pres ent a larger chal lenge. Once you have 
decided upon your busi ness, I sug gest you have a
family meet ing and explain that mommy or daddy is
invest ing some addi tional time for the long-term ben e -
fit of the family. Explain the imme di ate impact it will
have on family time and the sup port you are look ing
for from the family mem bers.

Let me ask one more ques tion. If it took five
years, part time, to build a resid ual income of
$10,000 per month would you do it? This income
would be equal to a 5% return on two mil lion in cash 
just sit ting in the bank.

Would you commit if it took five years to build a
resid ual income of $25,000 per month? I know a
young South Korean man who could barely speak
Eng lish just five years ago. He now enjoys a six-figure 
monthly income. That’s over $100,000 per month.
He is an every day kind of guy who, before he
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rein vented him self, worked in a Starbucks making
coffee for $8.50 per hour.

His name is Danny Bae, and he was able to retire
his par ents in just a few years, thanks to his new busi -
ness. This young man is now train ing tens of thou sands 
of people all over the world on how to be suc cess ful in 
their own busi nesses. Mr. Bae would be the first to tell
you that he is just another every day person who feels
blessed to enjoy his cur rent suc cess. 

Yes, it’s true: results vary with the indi vid ual. The
key dif fer ence between the indi vid u als is coachibility.
If a person has desire, and they are coachable, they
too can enjoy mas sive suc cess.

If you are will ing to commit the time and be
coachable, read on! 

Time sum mary

Get ting started in a new part-time busi ness
(which begins as a “plan B” while you still main tain
your cur rent job or pro fes sion) will gen er ally require
a con sis tent com mit ment of 10 hours per week. 

Don’t leave your “plan A” job or pro fes sion until
your “plan B” exceeds the income of your “plan A”
con sis tently for sev eral months!

If you are coachable and plug into the system,
three to seven years can yield finan cial free dom.
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Chap ter Seven

Julie’s Story

J
ulie is a typ i cal 28-year-old young wife and mother 
who can didly shares her story with you. She is an
every day person who, like many read ing this, was

forced to rein vent her self because of today’s econ -
omy and its effects on her grow ing family. Julie has
shared her story in her own words.

999

Imag ine that your life is every thing that you had
always hoped for. I am talk ing about the type of
things that little girls dream about when they are
play ing with their dolls. Although men tend to see us 
as rather com pli cated, we women really only need a
few things in life, and it all comes back to the need to 
feel secure: secure in our rela tion ships, secure in our 
chil dren’s well-being, secure in our mar riages,
secure in our homes, and secure that the every day
com forts we take for granted will be there. 

I can remem ber being a very young girl and know -
ing exactly what I wanted in life. I also remem ber
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think ing that age twenty-five seemed like the
“magic” time it should all be com pleted. Come on,
twenty-five is “old” to a child. It seemed like plenty
of time to master a career, find love and mar riage,
have chil dren, become rich, go to Disneyworld, get
the pink Barbie Cor vette, and be living in a huge
man sion. I remem ber making the dec la ra tion. All of
my life-long goals were to be accom plished by the
ripe-old age of twenty-five with the rest of my days
being spent enjoy ing love, flow ers, dolls, pic nics,
cas tles, and twirl ing around. When did that train of
thought ever change? When did it all get so
com pli cated?

Fast-for ward to age twenty-five and my real ity.
Although I didn’t have my man sion and had still
never been to Disneyworld, it felt like every thing
was just as it should be. 

At this point in my life, I was run ning the top real
estate team in the South west region and felt that I
was at the top of my career. And, oh yes, the man of
my dreams showed up. He was charm ing, funny, tall, 
stub born (strange, but I actu ally liked this about
him), hand some, career- and child-ori ented. We
were plan ning to be mar ried. We were also plan ning 
a family. He had a child from a pre vi ous mar riage, a
3-year-old son, and we were expect ing our first child
together in a few long months. I say long because
anyone who has ever been preg nant knows what I
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am talk ing about. And anyone who has ever been
mar ried to some one who is preg nant knows what I
am talk ing about. There is noth ing “short” about
watch ing your stom ach blow up to mag ni tudes you
did not think were humanly pos si ble, losing sight of
your feet, seeing your belly button turn itself inside
out, not to men tion the weeks of flu-like symp toms
some of us are for tu nate enough to feel. Wow, just
writ ing about it is making me nau seous. Don’t get
me wrong, as a whole preg nancy is a beau ti ful
miracle—when it’s over. 

At this point, my hus band and I had decided that
when the baby came, I would stay home and be a
home maker. As a child, this was just part of the
dream. I watched my Mom and Dad both go to
work daily. They did the best they could with what
each of them had. My par ents divorced when I was
only three. Because of this, my sister and I lived with
either my Mom or my Dad at one time or another.
When we lived with Mom, we were to check in with
the neigh bor when we got home from school
because Mom was still work ing. I remem ber sev eral
years when my Mom worked grave yard shifts at a
gro cery store so that she could spend time with us
during the day. The only prob lem with that was she
wore her self out and ended up spend ing most of the 
day asleep. My sister and I would get our selves up in
the morn ing, get our selves ready for school, make
break fast, then get our selves off to school. At this
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time I was in the second grade, and my sister was in
kin der gar ten. When we lived with Dad, he would
have us at the school in Safe-Key until almost six
every night because he had to work. By the time I
was nine years old, I had mas tered French Toast. We
liked it and became experts in the fine art of making
French Toast. We adapted, as most chil dren do. It
was during this time of my child hood that the deci -
sion was made: once I have chil dren, I’d be stay ing
home to make them break fast, lunch, and dinner
until the day they moved out of the house.

At age twenty-seven, this is exactly what I had,
my per fect sce nario: a loving, hard work ing hus band, 
and two chil dren, with another on the way. We had
the big house, two cars, brand new fur ni ture, some -
one else taking care of the yard, and some one else
iron ing the clothes. 

Every Sunday before church, we took the whole
family to break fast at our favor ite res tau rant. Fri days,
I took the kids out for ice cream. I bought them
clothes when ever I wanted. We went to the park
when ever we wanted. We lived a pretty care free,
finan cially worry-free life. Though not will ing to
admit it at the time, we spent as much as we made,
which was well over $100,000. We were still pay -
check to pay check. The pay checks just got us a lot
more in that two week period than pay checks in the
past had! 
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And then “it” hap pened. By “it” I mean this econ -
omy. While living it up in my little bubble world, I
didn’t even real ize what was going on, not until it
knocked on my door. 

It was Decem ber when my hus band called saying
that the owner of his com pany wanted to take us out
to a social gath er ing and then to dinner after ward.
Talk about excited! The oppor tu nity to con verse with
people who were over the age of five was really
some thing to look for ward to for me. Don’t get me
wrong. I adore and love my chil dren. The truth was, I
knew my ABCs and my 123s. When that is the extent
of your con ver sa tion daily, you start to long for some
“grown-up” time. Let me also add that I had just had a 
baby three months prior and was aching to feel like
some thing other than a food source. Again, don’t
mis in ter pret. These are just the true, uncen sored feel -
ings that I was having at that time. 

I got all dressed up. Sleek little black number with 
match ing heels, dangly ear rings, and a cute little
purse. Put on make-up, styled my hair and was feel -
ing like a woman. It was refresh ing. My sister had
arrived to take care of the kids while we were out. I
waited patiently for my hus band to come home and
sweep me off my feet. 

He arrived, quickly changed, and we were off to
our adult night out on the town. We met with his
boss and his wife at a net work ing event for the
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con struc tion indus try. It was inside of the newly
built, gor geous TRUMP on Las Vegas Bou le vard. We 
valet parked the car and the bell man opened the
doors. Every one was eager to make sure your arrival
was known. When you walked in, the smell of new -
ness and money abounded. There were shiny
marble floors and fresh flow ers in vases that I’m
guess ing cost more than some peo ple’s cars. Need -
less to say, it was beautiful. 

Local celeb ri ties filled the lobby. George Maloof, 
owner of The Palms Casino; Mayor Oscar Good -
man; and Jan Laverty-Jones. There were even sev eral 
of the elected mem bers from the local Realtor asso -
ci a tion who I rec og nized from my ten-year career in
the indus try. It was amaz ing. We social ized with the
more well-known cit i zens of Vegas and drank wine
out of extrav a gant glasses. After about an hour, we
decided it was time for dinner. 

What a per fect way to end a per fect night: dinner 
at one of the finest res tau rants Las Vegas has to
offer. Deli cious, tender filet mignon, creamy garlic
mashed pota toes, aspar a gus sea soned and steamed 
to abso lute per fec tion, the sweet est crème brulee
with a per fect caramelized, crunchy top. Noth ing
could be fur ther from the truth. At least that’s what I
had imag ined. Much to my shock and dismay, we
ended up at an Applebee’s just off the free way. The
eve ning got pro gres sively worse. It was this meal at
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Applebee’s, dressed for gour met, that I learned of
my hus bands “effec tive immediately” pay cut.

A big pay cut. Forty per cent (40%) of our income 
was gone. Gone in one dinner (not even a great
dinner at that). To this day, reliv ing that moment
almost puts me in a state of despair. My ini tial reac -
tion to the sit u a tion was “at least we still have a job,
right?” Once the shock wore off, I was ready to fix it.
I’ve always been a “fixer.” 

It was obvi ous that our finan cial life was broken
and needed a major over haul. It was at this time that
I began my stream of unevent ful, unfruit ful endeav -
ors in an attempt to make up a 40% pay cut and still
live the life I dreamed of at home with my chil dren.

I tried Ebay, garage sales, and blogging. The
grand total of all these efforts was less than $2,000
over a 3 month time frame. I assure you, our 40%
pay cut equaled more than $2,000 in a one month
time frame. My attempts, though done with great
inten tions, just were n’t get ting the job done. I knew I 
had the drive, the ambi tion, the desire—I just didn’t
have the right vehi cle to make it happen. Unfor tu -
nately, I ended up enroll ing my Mom to help take
care of the kids while I got a part-time job at the
same real estate team I once ran. It was tor ture,
being away from my chil dren most of the day. I am
grate ful to God that my Mother was able to help and 
take care of the chil dren while I was at work because 

Chap ter Seven Julie’s Story 55



the sheer thought of some one else chang ing my
baby’s dia pers, feed ing him, cud dling with him, ran
me up a wall. I thought that if my chil dren were
going to create a strong bond with some one, it
might as well be some one I already knew and cared
about, as opposed to a daycare spe cial ist. More -
over, our new budget didn’t have room for
expen sive daycare costs. 

It was at this point that I lost sight of what was
really impor tant to me. I was so engulfed in the
vicious cycle of work to pay bills that the vision I
once had, to create income and stay at home with
my chil dren, was no where to be seen. I was so lost
that when an oppor tu nity was dropped in my lap, I
saw it as a nui sance, some thing to pull me away
from my kids, again. 

It was my father who approached me with this
oppor tu nity. I’ll be honest: prob a bly the only reason
I even enter tained the idea of going to a “meet ing”
was to get him off my back. He was so excited and
so to sup port him, I went. I had no inten tion of sign -
ing up for any thing or get ting involved. 

Though my love for my dad is end less, he had
pre vi ously lost some of his cred i bil ity in the “new
oppor tu nity, we are going to be mil lion aires” depart -
ment. From a very young age, I remem ber my dad
sell ing air and water fil ters with little hearts on them.
I remem ber tell ing people that they needed it to
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breathe better and drink cleaner. From there he
moved on to vita mins that you added to your water.
He would walk around all day with chunky, dis col -
ored water. What’s worse is that he was actu ally
drink ing it. Being his daugh ter I had to try it. It
morphed into another form of fancy vita min water.
This one was sup posed to make you live longer and
look pretty, at least it wasn’t chunky. The next ven -
ture was a video e-mail con cept. I still wasn’t sold on
it; how ever, Dad was sold out to it. He was so sold
out that it was my wed ding gift: a mem ber ship and
my first year of monthly fees paid for by him. 

Though my Dad took this one very far; ulti mately, 
the com pany failed him. Deep down in my little
linear income thought pro cess, I was thank ful that I
didn’t get involved.

Despite these exam ples, I went to this meet ing to 
sup port him, and that was it. It’s easy to under stand
why my idea of multi-level-mar ket ing was tainted. I’d 
known my dad all my life, and we still were n’t mil -
lion aires. I just didn’t believe it was pos si ble with that 
type of “scam.” 

I attended the meet ing. It was big; hun dreds of
people were there. They were all excited, well
dressed, and happy—almost too happy for me at that 
point in my life. Remem ber, at this time my life was
still crum bling around me, thanks to our newly
reduced finances. I had my util i ties shut off more
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than once, a car repos sessed, and cred i tors call ing
me non stop. I was mowing my own lawn and iron -
ing clothes. My mar riage was in sham bles, stressed
and pushed to the limits. We were at one another’s
throats, con stantly crit i ciz ing each other for our
money spend ing habits, which bills were more
impor tant, and how come the other wasn’t making
more money. 

My dream world had col lapsed. Every day we
sunk fur ther and fur ther into despair and destruc -
tion. We got to a point where there was no hope.
We had just accepted that this was our life, and we
were some how deserv ing of it.

But, this meet ing, for me, changed all of that. I
went in totally closed to the idea that my life would
be any thing other than what it had amounted to
thus far. I walked out of there with a sense of hope.
Hope has got to be one of the stron gest things a
human being can feel. With out it, there is lit er ally
noth ing. With it, you can con quer the world. I left
there with hope. I signed up that night and began on 
my Net work Mar ket ing career.

I came home that night entirely too happy and
excited for my hus band to handle. If you thought I
was in a rut, meet my hus band. For him, on top of
our lives fall ing apart, our mar riage hang ing by a
thread, and some times lack ing gas to even cook
dinner for our kids, he was full of blame and guilt. He 
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felt that it was his duty to make sure that our lives
were a walk in the park, and it wasn’t any more. He
blamed him self, and it wore heavily on him. For tu -
nately, that eve ning I came home with ample
infor ma tion for him to read over and a DVD for him
to watch. I know this man; he was the most ana lyt i -
cal person I’ve ever met, so infor ma tion for him to
con sider was man da tory! I let him know that I had
started and that one day he’d never have to work. I
was inspired, hope ful, giddy, and ready to change
my fam ily’s cur rent sit u a tion. He wasn’t there with
me on that level. He did finally go to a meet ing and
saw the cred i bil ity of the com pany, the endorser,
the 17 years in busi ness, etc. and his excitement
followed.

We planted our flag deep and have been run ning 
hard ever since. I won’t say that MLM has fixed all of
our prob lems; life is still going to happen. But here’s
what I do know-I have an oppor tu nity to make
money a non-issue. I know that money can’t buy me
hap pi ness and can’t take away all my prob lems, but I 
do know that a life with out the single stress of
money would be a lot more enjoy able than the one
with the con stant nag ging, “how am I going to pay
for this or that?”

This busi ness and indus try have given me the
oppor tu nity to say that money will never be the
reason I do or don’t do some thing.
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Chap ter Eight

Choos ing the Right Busi ness

N
ow the rubber meets the road as we come to
inves ti gat ing and choos ing the right busi ness and 
the right busi ness model.

Resid ual income will help you build wealth and
change your future.

Andrew Car ne gie, the father of the Amer i can
Steel Indus try, said “I’d rather have one per cent of
100 peo ple’s effort than 100% of my own.” 

This appar ently worked quite well for Mr. Car ne -
gie, who died in 1919. Before his death, he donated
the funds to build over 2,500 librar ies in the Eng -
lish-speak ing world and gave away over 350 mil lion
dol lars to worth while causes. In today’s econ omy,
that would equal tens of bil lions of dollars.

Robert Kiyosaki, author of Rich Dad, Poor Dad,
said, “Most people strug gle with money because in
school they only learn how to work for money.
Rarely do they learn to have money work for them.” 
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The resid ual income model is an effi cient way to
use the con cept of lever age described by Mr. Car ne -
gie and accom plish much more than we could
simply work ing for money. 

There are sev eral areas of impor tance we must
eval u ate when con sid er ing any com pany, busi ness,
or oppor tu nity. 

First is this con cept of resid ual income: “Doing
some thing once and being paid over and over
again.” Usu ally, this is the result of intro duc ing the
cus tomer to a prod uct or ser vice that they pay for on 
a monthly basis, like they would an elec tric bill.

It is impor tant to con sider four key ele ments
when eval u at ing dif fer ent com pa nies:

1. What is the spe cific prod uct or ser vice that
the com pany offers?

2. How long has the com pany been in busi ness?

3. Are you pas sion ate about the com pany and
the oppor tu nity it pres ents for your self and
others?

4. Is it simple? Can I do it?
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Prod uct or Ser vice

Today’s con sumer is far more sophis ti cated than
in years past, and—with a tight econ omy — your cus -
tomer (whether a family member, friend, or stranger) 
is not will ing to spend money on some thing month
after month with out a per ceived value. This means
that you’ve got to thor oughly and prac ti cally eval u -
ate the prod uct or service.

You may want to ask your self some ques tions: 

n Are people using this ser vice today? 

n How big is my target market? 

n Will people con tinue to pay for this prod uct
or ser vice every month with out fail? 

n Is it reces sion proof?

If, for exam ple, you are sell ing make-up for
women, under stand that you have cut your target
market by half simply because your prod uct only
appeals to one gender. I am not sug gest ing that there
is any thing wrong with this deci sion; I am simply
saying that, you as the entre pre neur, must con sider
these facts before making a defin i tive deci sion.

Con sider for a moment one of the many vita min
or heath juice oppor tu ni ties on the market. While
these items may seem like easy options, if the prod -
uct does not pro vide a notice able change in the way 
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the con sumer feels after 60 to 90 days of buying and 
taking the prod uct, they will dis con tinue it as
non-essen tial when money gets tight and/or the
oppor tu nity does not pay for itself.

Because there are thou sands upon thou sands of
poten tial busi ness oppor tu ni ties, all with a dif fer ent
prod uct or ser vice, you must be sure that you can be 
pas sion ate about the one you choose. Ask your self
the fol low ing questions: 

Who is my target market? 

Do I have a huge target market, which includes
all people or is the prod uct or ser vice exclu sive to a
small group thereby lim it ing poten tial sales? 

I sug gest look ing for a prod uct or ser vice that
most people are already using and/or a new tech -
nol ogy that every one will have some day. Con sider
the color tele vi sion. At one time, nobody had one.
Now every body has at least one. The same is true of
the cel lu lar phone. I remem ber my first cel lu lar
phone (nick named “The Brick”). I bought the phone
in 1987 for $1,250.00; the monthly bill was between 
$1,000 and $1,400 per month…OUCH! Who knew
that some day every body, includ ing chil dren, would
have and use a cel lu lar phone? If I could only turn
the clock back and be an inves tor in the cell phone
industry! 
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Time in Busi ness

It is not enough to just think about the time you
must invest. You must also con sider how long the
com pany has been around and how likely they are
to con tinue into the future.  

There are two schools of thought on affil i at ing
with a com pany. One is to join a brand new com -
pany so that you are one of the found ers in the early
stages of devel op ment. In this sce nario you will reap
poten tially huge rewards if and when the com pany
goes global. The second school of thought is to affil i -
ate with a com pany that has proven they are
busi ness savvy and have been in busi ness for at least 
nine years. This ensures that the com pany has the
abil ity to adapt to the mar ket place and has enjoyed
suc cess with con sum ers over a tested period of
time. It also proves that their rep re sen ta tives are
loyal and that the com pany is offer ing a com pen sa -
tion plan which works and con tin ues to attract new
busi ness part ners. This is a must for a network
marketing or MLM company.

Here is a bit of shock ing infor ma tion. Since 1950, 
approx i mately 60,000 dif fer ent MLMs have been
intro duced in the United States, and roughly 100 of
them have sur vived for nine years or more. That’s
less than a 1/5 of 1% sur vival rate.
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Remem ber: it takes the same amount of work on
your part to build a team and busi ness inside a com -
pany whether it is going out of busi ness or
con tin u ing on a long and healthy road. This makes
choos ing a solid and proven com pany essen tial in
adopt ing a “plan B” and rein vent ing one self in
today’s economy.

The choice is yours. I am a bit more con ser va tive
than some and have already expe ri enced build ing a
sig nif i cant busi ness with a rel a tively new MLM only
to be dis ap pointed after two years of hard work. The 
odds sug gest that you look for a proven com pany
with finan cial sta bil ity and a track record of success. 

Pas sion for the Com pany

No pro ject is worth your invest ment in time
unless you are pas sion ate about it. If you are not
excited and pas sion ate about your busi ness, prod -
uct, or ser vice, there is no way that you will attract
others to par tic i pate with you. Remem ber, the suc -
cess of any MLM is lever age. Even though most
suc cess ful MLMs do not require that a person have
sales skills to be suc cess ful, a person must pos sess
some excite ment, con fi dence, and belief in their
product or service. 

More times than not, you will have to learn about 
the com pany you are con sid er ing before you can
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become pas sion ate about it. It is not enough to just
have a pass ing inter est in a com pany; you must
invest your self, do research, and excite your self.

I recently con ducted a survey on Facebook. I
asked the fol low ing: “If you could invest 6 to 10
hours per week and it would change your finan cial
life for ever in just three years—would you look at the
oppor tu nity?”

The choices for answers were: 

1. Yes.

2. No.

3. I am not moti vated to change any thing.

4. It already sounds like a scam to me—not
inter ested.

5. I think I’m closed-minded. No, I don’t want to
see it.

Although not a sci en tific survey, just over 70% of
the respon dents answered yes, they would look at
the oppor tu nity. The major ity of the remain ing votes 
fell into the “no” or “it sounds like a scam
cat e go ries.”

The fact that over 70% answered in the affir ma -
tive sug gests that most people are open to look ing
at a finan cial alter na tive.
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Finally, there is one more simple prin ci ple to con -
sider: the prin ci ple of two rab bits. It is really
impor tant that you do the proper inves ti ga tion and
select “the” com pany that fits your cri te ria using the
out line above for your guid ance. On occa sion,
people new to net work mar ket ing are attracted to
more than one com pany and buy into mul ti ple
oppor tu ni ties. I am here to tell you that you can
really only chase one rabbit at a time. If you attempt
to chase two or more rab bits at the same time, you
will not catch any of them. Since pas sion is a key ele -
ment in the for mula for suc cess, pick the
oppor tu nity which makes the most sense and about
which you are most passionate. Then, commit!

Is it simple? Can I do it?

Nat u rally, any new ven ture will require some
train ing to learn about the oppor tu nity and the
prod ucts or ser vices you offer. The ques tion is, will
you feel com fort able in this busi ness? Is it simple for
you? What about for the people you intro duce to
the business? 

Does the com pany pro vide these two things? 

1. A system to follow, and

2. Train ing on a reg u lar basis?
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Remem ber, we are look ing for sim plic ity here. Is
there already a system in place with train ing for your
new busi ness part ner(s) to learn and grow, even if
you are not pres ent?

Is it able to be dupli cated? 

If it is simple, can be dupli cated, and you have
pas sion for it, congrats, you’ve got a winner!

All that being said, remem ber every thing new
feels dif fer ent at first. It may take a little train ing
before you real ize how simple it really is, so don’t
give up on a great oppor tu nity because you don’t
see how simple it is on the first day or the first week. 
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Chap ter Nine

Can I Really Do This?

T
he real ques tion for many is “can I really do this?” 

I’d like to share some sto ries and infor ma tion
about real people who have and are enjoy ing great
suc cess after rein vent ing their thought pro cesses,
open ing their hearts and minds, and get ting
involved in net work mar ket ing.

Remem ber, anyone from any walk of life can
jump in, enjoy mas sive suc cess, and change their
lives—pro vid ing they are com mit ted and coachable.
This includes you!

We have sto ries from unem ployed col lege kids
to super-suc cess ful exec u tives—and the entire
gambit in between. The good news is that every one
has the same oppor tu nity and dis crim i na tion does
not exist. You can be black, white, yellow, Asian,
Indian, His panic, or any other color or nation al ity.
You can be young or old. You can be skinny, fat, tall,
short, pudgy, cute, not so cute, blonde, bru nette,
red-headed, bald, male, or female. You can have a
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degree from Yale or may have never earned your
high school diploma. You could have worked 5 or
10 pre vi ous jobs or have never been employed.
There is no dis crim i na tion in this business.

The Workaholic

I know a gentle man by the name of Peter
Arroyo, Sr. who, for years, had been one of the top
pro duc ing real estate agents in Amer ica. He was
con sis tently in the top two per cent nation ally,
making hun dreds of thou sands of dol lars per year.
The issue with Peter was that he was a work a holic.
He started his day at 7:00am and often didn’t finish
until after 9:00pm. He gen er ated a mas sive income
for his house hold and they appeared to have a great
life style with all the mate rial perks: mil lion dollar
house, pricey cars, and other luxury items. 

Because he was an entre pre neur, he also
invested in a microbrewery, which put even more
respon si bil ity on his plate. On the out side, this
looked like the ideal life: money to spend and no
wor ries about bills. But that just wasn’t the case. Mr.
Arroyo’s prob lem wasn’t money, it was time. He had 
money—just no time to enjoy it or any thing else in
his life, for that matter. As a result, his family suf fered. 
He missed most eve nings with his family, and his
wife was con stantly upset. 
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Mr. Arroyo was not look ing for an oppor tu nity
when one came his way. A busi ness asso ci ate came
to him with an idea. He explained the con cept of a
life style to Peter. See, Peter already had lots of
money and was not look ing for more money; he was 
look ing for more time to spend with his family. He,
like many others, had cre ated a life style that now
required him to keep work ing to gen er ate the cash
to main tain the life style. He just had no time. This sit -
u a tion is also referred to as “The Rat Race!”

His busi ness asso ci ate sug gested that seiz ing this 
par tic u lar oppor tu nity would give him both time
and money and that he could start part-time.

In approx i mately thirty-seven months Peter was
pro moted to the posi tion of Regional Vice Pres i dent
with his new found oppor tu nity. He is now work ing
his own sched ule and earn ing income which exceeds 
what he used to earn work ing 14 hours per day.

The Ath lete

As I write this, I am in my fif ties; I have two young
men tors in this indus try, both in their twen ties. One
is a young man named Pete Arroyo, Jr. This gen tle -
man never had a job before get ting involved in
net work mar ket ing. Pete had gone to New Mexico
State on a base ball schol ar ship with hopes and
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dreams, like many, to play in the big leagues and
pursue a career as a base ball star.

After col lege, his dreams became real ity: he was
drafted by a Cleve land Indi ans farm team. He was
that much closer to living the big dream when he
had a brutal awak en ing. Junior was cut from the
team and sent pack ing back home. And now he
needed a job.

His dad, Pete Sr., know ing that junior was a hard -
work ing kid, a team player-and most impor tantly—
very coachable asked him to join the new ven ture.
The two part nered up and are enjoy ing mas sive suc -
cess. Junior feels blessed beyond belief; as he
describes it, “I’ve never really had a job.” When his
dad approached him with the oppor tu nity, Junior
felt like the chance to work with his dad was a gift,
since he had no busi ness expe ri ence.

Pete, with no employ ment his tory and no busi -
ness back ground, puts it this way, “I had no busi ness
being in busi ness.” 

This young lad does pos sess a good work ethic
and is a loving, caring, and com mit ted man. He, still
in his twen ties, is now among the top income earn -
ers in Amer ica. 
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The Col lege Kid

A young man from Utah by the name of Spencer
Hunn has also become a major influ ence in my life.
Mr. Hunn was intro duced to the net work mar ket ing
indus try while in col lege. Iron i cally, he was also on a
base ball schol ar ship. He lived in the base ment of
some one’s house, didn’t own a car, and his income
was less than $390 per month. 

It was dif fi cult for him to get a tra di tional job to
gen er ate money: between school and base ball prac -
tice he did not have a four-hour block of time in
which he could work a shift at a local fast-food stop.
Spencer saw net work mar ket ing as some thing he
could fit into the cracks of his day.

His family told him he was fool ish to get involved
in such an indus try, and that it was prob a bly a scam.
Thank God he did not listen to those ini tial com -
ments as he is now a Senior Vice Pres i dent at his
com pany and one of the top income earn ers in the
world. 

Spencer’s par ents and many other family mem -
bers have now all suc ceeded at a high level in this
busi ness. They had been work ing as nurses, law yers,
teach ers, and a number of other occu pa tions.

He gladly shares his simple story and is grate ful
that some one intro duced him to the busi ness and
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indus try. He is the first to say, “If I can do this, any -
body can do it!” 

What’s even more impres sive is the help and train -
ing each of these young men is pro vid ing every day
to count less others look ing to rein vent their lives.

The Mortgage Lender

Another gen tle man who has become a very
good friend and mentor to me is Kurt Ludlow. Mr.
Ludlow had oper ated two loca tions for his mort gage 
busi ness and also opened another busi ness fran -
chise on the Las Vegas Strip. He was extremely
suc cess ful being one of the top earn ers in Amer ica
in the mort gage busi ness. When he was intro duced
to this con cept of net work mar ket ing, he was totally
neg a tive and wanted noth ing to do with it. 

The prob lem was that it was his wife who intro -
duced him to it. As Kurt put it, “I pre tended like I was
inter ested in her busi ness, but I wasn’t.”

Kurt, like many people across the coun try, heard
“net work mar ket ing” and thought, “I would n’t be
caught dead doing that!” His wife asked him to sup -
port her and at least attend a meet ing at their home.
He did and about 25 min utes into the pre sen ta tion
Kurt said “I’m in.”
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Mr. Kurt Ludlow has now been with that com -
pany for over three years and is a Regional Vice
Pres i dent (RVP). He sold off his other busi nesses
after only six months with his new com pany. Both he 
and his wife are enjoy ing the life style of time and
money with out stress!

The School Teacher

Sandy Mann was a pre-school teacher, which
was her pas sion. She loved work ing with young chil -
dren, to have the oppor tu nity to teach and influ ence 
their minds. 

Sandy, like many teach ers, loved her occu pa tion, 
but it was not finan cially reward ing. She decided to
get an addi tional degree to pursue her teach ing at
an even higher level with the option for a retire ment
pack age.

After com plet ing this degree she fig ured out that
she would be retir ing at age 80! Yikes! “For tu nately,” 
Sandy said, “some body intro duced me to this
oppor tu nity and changed my whole life.” Now
Sandy is teach ing adults how to accom plish their
per sonal finan cial freedom.

Chap ter Nine Can I Really Do This? 75



A Family Friend of 30 Years

Most people prob a bly have a family member or
a family friend that is always doing some sort of
MLM or net work mar ket ing thing! I can remem ber
our good friend, Marlene Huebert, sug gest ing we
get involved in one thing or another over the years.
The truth is, we got involved with two or three dif fer -
ent ven tures with Marlene and her hus band Chuck
over the years that never panned out for us! 

To be fair, I should also say that my wife and I also 
involved Chuck and Marlene in one or two dif fer ent
MLMs that enjoyed the same fate.

Although we would often laugh at the dif fer ent
things we had tried together over the years (from
lotions and potions to air and water fil tra tion sys -
tems), we all under stood and agreed that the lever age 
asso ci ated with net work mar ket ing was a busi ness
model that made sound finan cial sense. Uni ver si ties
are now teach ing the model and Donald Trump and
Robert Kiyosaki are endors ing this lever age model. 

Chuck is retired but had been one of the big gest
casino exec u tives in Las Vegas for a number of years.
Marlene has been a top pro duc ing sales woman in both 
res i den tial and com mer cial real estate for a long time.

When Marlene approached my wife and I about
her latest oppor tu nity, we were at first very neg a tive, 
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prob a bly based on our lack of suc cess together in
the past. Marlene, how ever, is a very suc cess ful busi -
ness-woman, and she is hard to ignore because of
the cred i bil ity she has in business. 

In just 13 months with her newest ven ture, she
was expe ri enc ing mas sive suc cess like never before.
Not want ing to be left out, my wife and I joined
Chuck and Marlene in this oppor tu nity and have
never looked back!

Every body Else

There are many more sto ries of every day, aver -
age people who are suc ceed ing at a high level in
MLMs and net work mar ket ing. There are also those
people who fail or quit the busi ness and com plain
that it was a scam! Most of these folks are either
hard-headed or broke—or both!

As men tioned ear lier, should you decide to
change your life, you’ve got to pick the right oppor -
tu nity then make a real com mit ment to your self and
your new busi ness oppor tu nity with the cor rect
entre pre neur mindset. Eval u ate the com pany with
the things we laid out in the “Choos ing the right
busi ness” chap ter and don’t listen to the nay-sayers
and cry babies. Oh yes, and be care ful about sleep -
ing with the enemy!
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Chap ter Ten

Sleep ing with the Enemy

S
o far we have laid out the attrib utes needed to be
suc cess ful. We have also out lined how to select
the right busi ness oppor tu nity. In my opin ion,

anyone from any walk of life can flour ish in net work
mar ket ing.

I would be remiss, how ever, if I did not give each
and every one of you a warn ing and some much
needed ammu ni tion to deal with a poten tial issue
on the home front. I call this “sleep ing with the
enemy.” 

It is the number one killer of reinvention. What is
this killer, you ask? The answer may sur prise you. It
may be your spouse, a close friend, co-worker, or
another family member. 

You come home from a meet ing totally jazzed,
unbe liev ably excited, and full of energy. You then
begin to share and com mu ni cate your enthu si asm
with this person. This is when the silent enemy
begins to show them selves. Although most have
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never had any expe ri ence with this indus try, they
begin to tell you why it will not work: why it is ille gal,
a scam, or a pyramid. 

In real ity, there have been many scams and/or
ille gal pyr a mid schemes in the past, and there will
likely be more in the future.

The very first thing you should do is hand them a
copy of this book for a quick read. If they are truly a
close friend or family member, why would they not
sup port you in a new endeavor? 

More times than not, the person giving you this
type of knee-jerk advice hates their own job and
he/she tends not to be happy or opti mis tic. Very
often they have achieved only min i mal suc cess
them selves. 

They may also be from the “Let’s be Real is tic”
camp, which is a dump ing ground where tons of
poten tial suc cesses have been lost for no valid
reason. I find it amaz ing how many people allow
others to deter mine if their dreams have merit.
We’ve seen dozens of people walk away from an
amaz ing oppor tu nity because some one they have
respect for told them it would not work. I know this
first-hand and asked my loving wife to write a short
chap ter on how she saw things when we started
with the com pany and oppor tu nity that has brought 
us mas sive success!

Chap ter Ten Sleep ing with the Enemy 79



999

Minnie’s Story: In Her Own Words

JC is my hus band, and we’ve been together for
over twenty years. He has always told me that I
should embrace change, to which I reply, “I do not
like change. That is why I am still with you!”

My hus band is a very suc cess ful inter na tional
speaker, trainer, and Realtor. He has given me a life
that others only dream about.

We fly first class to Glas gow, Scot land, which is
my home town. We fly to Ire land, which is where my
wee granny Keenan was born in Galway Bay. We fly
to Paris, Warsaw, Moscow, Kiev, Jaco, Costa Rica—
pretty much any where we want to go on an annual
basis. It would be safe to say that life is good.

As for myself, I have my own little niche. My goal
in life is to serve. It brings me great plea sure to help
other people. When some one (usu ally an elder
person) needs a ride to Mass or to the doc tor’s
office, I show up with my wheel chair to trans port
them. Some day I am going to be old myself and
would appre ci ate all the help I can get.

I believe in the phi los o phy, you get by giving. The 
truth is, I have been given much and have been
blessed through out my life. My hus band and I were
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both raised as Cath o lics. I was edu cated at the Con -
vent of Mercy in Glas gow, Scot land. My hus band
was edu cated at Marin Cath o lic in Kentfield,
California.

With life there comes some ups and downs.
You’ve read the account about my bout with ovar -
ian cancer. Over the years, my hus band and I have
had our trials and trib u la tions. In rais ing two daugh -
ters, many things come into play: clothes, cars, trips
to Europe, col lege, books, flags, Tae Kwon Do,
broken bones, and much more. I could go on, but it
would be boring. Let’s just say chil dren are not
cheap, and I feel your pain if that’s where you are
right now! How ever they have both turned out to be 
beau ti ful young women and have given us four won -
der ful grand chil dren. I am glad that I did not choke
them in their teens!

Most of the time, my hus band and I make each
other laugh. We both have a good sense of humor,
but like any mar riage, we have suf fered some rough
spots. It is how you handle them that makes the dif -
fer ence. We choose to ride the storm!

So, now we come down to one of the chal lenges
I have with my hus band. That is meant in the kind est
way!

Over the last twenty years he has been involved
in one scheme after another in an attempt to make
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us money. All I have to do is sit in my arm chair and
the money will come pour ing in. I don’t know about
the rest of you, but my mindset sug gests if it sounds
too good to be true, it usu ally is.

My girl friend Marlene approached me with this
new idea and said how won der ful it was. That they
had great speak ers and JC would be per fect for it,
and yada, yada, yada. I said, “Please, leave my hus -
band alone.” But would she? No.

So, sud denly my life had changed. There were no 
more din ners together in the eve ning where we
would talk about our day, go to bed early, and watch 
some mind less T.V. Now there were thirty strang ers
at my house that I had to enter tain. My hus band was 
going out to meet ings, and I felt neglected. In all fair -
ness, I should say he did invite me to join him. Being
the stub born little Scot tish girl that I am, I chose to
decline.

This is where “sleep ing with the enemy” comes
in. You need the sup port of your loved ones or sig -
nif i cant other—or, in my case, the “nutter” off
chas ing another rabbit. He has always lived in a
Polly anna world and believes in his dreams. Well, in
this case, fairy tales can come true. The world has
changed, and, in order to sur vive, we have got to
change with it. In my opin ion, the middle class, folks
like you and me are about to become extinct. All
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that will be left are the poor— the have-nots—and the 
rich—the haves. We want to be part of the haves. 

My per fectly suc cess ful hus band, who was work -
ing twelve to four teen hours a day, keep ing me in
the lap of luxury, had made a tran si tion. He had
decided he wanted finan cial free dom and time free -
dom too. He did not want to be beholden to a pay
check. If my hus band can work less and make more
money, count me in!

I was think ing, in my tiny little mind, hold on to
your knick ers, here we go again!

Well, the truth of the matter is, this time I think he 
is on to some thing. The real estate market is not get -
ting any easier. We are not get ting any youn ger.
Credit is tight, and loans for our cli ents are get ting
harder. 

The point of my story is this; As that spe cial
some one in their lives, let’s get the facts about the
spe cific oppor tu nity and look at it with an open
mind, It could be a life changer for you just as it’s
been for me and now our entire family. Don’t be the
enemy inside your own camp!
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Chap ter Eleven

Get ting Started

W
e’ve ana lyzed infor ma tion, for mu lated a system,
and acknowl edged that some change is going to
take place. The final step is to do some thing with

the infor ma tion. 

In this book, we’ve con sid ered

n The econ omy
n How we’ve been per son ally affected
n The mindset for growth and change
n The fact that change requires a com mit ment
n How to choose an oppor tu nity 
n The pit falls to watch for
n Exam ples of every day people
n “Get rich quick” schemes 
n Hard work 
n The employee to entre pre neur mindset

I sug gest that you re-read the book, this time
taking note of the areas that have stopped you from
rein vent ing your self in the past. 
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Remem ber the old adage: “Today is the first day
of the rest of your life.” Living in Amer ica and the free
world gives us the oppor tu nity to rein vent our selves
every single day if we want to until we get it just right. 

Change is Hard

As simple as this reinvention can be, some who
read this (and many who don’t) will get started on a
new oppor tu nity and then give up on it!

Let me just remind you, change is hard for most
people. To enjoy suc cess in a solid net work mar ket -
ing com pany means that you’ve really got to do
sev eral things:

n Commit the time. 6 to 10 hours per week. 

n Select the right brand for you.

n Live with pas sion about your oppor tu nity.

n Be excited.

n Keep your entre pre neur mindset.

n Stay away from neg a tive people.

n Don’t try to sell people; simply sort those
who have an inter est from those who don’t. 

n Under stand that some will; some won’t.

n Under stand it’s a num bers game.

n Remem ber train ing and events.
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Most people will fall down first on the time com -
mit ment. They are able to jus tify why they cannot
attend this meet ing or that train ing. The truth is, life
gets in our way. If you find, after having made the
com mit ment to your new busi ness, you are not
spend ing the time nec es sary (6 to 10 hours per
week) to learn and grow your busi ness, you are on
the way out of the busi ness.

The number one reason this hap pens is because
a per son’s “why” is either not big enough or is not
clear to them, or because change is hard!

Being suc cess ful in your new busi ness and
oppor tu nity will be a per sonal growth expe ri ence.
The entire suc cess or fail ure of your busi ness is in
your hands alone. The more that you per son ally
grow in all aspects of your life, the more likely it is
that your busi ness will become mas sively suc cess ful.

Stay the course and re-read the book. It is a simple 
busi ness, and anyone can achieve unbe liev able
results. I did not say it was an easy busi ness. But it was 
a simple busi ness. Some folks come in and make it
more com pli cated than is has to be. Keep it simple! 

Remain open-minded and research your options.
Put your entre pre neur hat on, and take the first step
toward really rein vent ing your self. Speak with the suc -
cess ful people you know and respect. Talk with those
who have enjoyed suc cess in net work mar ket ing.
Send me or my daugh ter, Julie Youngblood, an e-mail.
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In clos ing, I’d like to remind all that the door of
change is always open! We all have the abil ity to walk 
through the door and embark on a jour ney of
change. It is now and will always be a per sonal
choice. Are you a person of des tiny? Are you aware of 
your higher call ing? Are you aware that life has more
in store for you? Do you see your self as a leader in
your family? Are you will ing to take a risk on your self?
Do you have faith and trust in a higher power? 

I have seen so many ordi nary people answer
“YES” to these ques tions once they have allowed
them selves to grow and rein vent their think ing.
These same every day people have blos somed into
pow er ful lead ers for their fam i lies, their churches,
and their syn a gogues. They have grown into teach -
ers and preach ers. They have estab lished
mon u men tal char i ties and foun da tions and have
impacted every facet of life both in Amer ica and
abroad. 

This vehi cle of net work mar ket ing has inspired
and moti vated many to do things that they them -
selves have never imag ined pos si ble! 

Are you will ing to really be all you can be? It is a
big ques tion that only you can answer. I wish you
suc cess in love and busi ness and am a believer that
pur su ing your dreams will pro vide both for you!
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Meet the Authors
Julie Youngblood

Julie Youngblood is the proud mother of three chil -
dren: Reagan, 6; Naia, 2; and Cole, 1. Julie invested most
of her pro fes sional career in real estate, which launched
her into the public speak ing and edu ca tion arena.

She has con sulted for some of the larg est firms on
team build ing and edu ca tion in North Amer ica.

She now applies knowl edge gained from her
team-build ing endeav ors in real estate to net work mar -
ket ing, help ing every day people do things to change
their lives pro fes sion ally, per son ally, and finan cially.

To con tact Julie Youngblood or to ask Julie ques tions, 
send an e-mail to: JulieYoungblood@live.com

Min Keenan Melvin
Min Keenan Melvin was born in Scot land and edu -

cated by Cath o lic nuns: “Spare the rod and spoil the child.”
Minnie never fig ured out why they were called the Sis ter’s
of Mercy, since they never showed her any! Min grad u ated
col lege at the age of six teen and says, “The nuns wanted to
get rid of me.” Good thing she was a mensa.

Her first career was in the sing ing busi ness. When
you have to sing for your supper, it does n’t matter
whether you are in London, Paris, or Bar ce lona; it’s not
all that it’s cracked up to be. She spent many nights on
the street, going hungry.
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Minnie’s next career included fif teen years in the
casino busi ness, where she became the first female super -
vi sor on the Las Vegas strip in the gaming busi ness at a
major strip resort.

In 1988, she entered the real estate busi ness and was 
recently elected to be the vice pres i dent of the third larg -
est real estate asso ci a tion in Amer ica. Min has trav eled
to five con ti nents and over fifty coun tries. As she puts it,
“Have pass port—will travel.” 

JC Melvin
JC Melvin is an inter na tional speaker and author of

sev eral books and many arti cles. His first book, I Think I
Smell Garlic (pub lished by Ryan Ave Pub lish ing) is based
on the prem ise that life is too short to live the wrong
dream! One of his latest works, Blue print for Suc cess,
(Insight Pub lish ing) was co-authored with Ken Blanchard
and Stephan Covey. 

Melvin brings his expe ri ence from the bar and res tau -
rant busi ness and his real estate career to the speak ing
plat form in his unique pre sen ta tion style. 

He speaks to large and small audi ences alike from
inti mate lead er ship train ing pro grams to key notes for
groups of thou sands. To hire JC for a speak ing event, or
to order books in bulk, send all requests to
jc@jcmelvin.com.

Con tact number in the USA: 001-702-454-9822
www.JCMelvin.com and

www.WakeUpYourIncome.com

GO to JCMelvin.com for a free Mp3 down load
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Sug gested reading
This book is about rein vent ing your think ing and your 

life and cre at ing a new and pow er ful stream of income
for your house hold. To learn how to create a budget and
how to elim i nate debt, please con sult the fol low ing:
www.daveramsey.com

Con sider buying: The Total Money Makeover. And
review Dave Ramsey’s site for addi tional common sense
budget ideas. To learn suc cess in the busi ness, buy Your
First Year in Net work Mar ket ing,  (Mark Yarnell and Rene
Reid Yarnell)

Was this book a gift?
If this book was a gift, the person who gave this to

you cares enough about you that they got it into your
hands. They may have an oppor tu nity for you to con -
sider. Be open-minded; it could just change your life
for ever!

Clos ing thoughts
Be grate ful for all you have.

Live in abun dance with an abun dant mindset.
Love your self and love life.

Make your con tri bu tion to the uni verse.
Allow your self to be all you can be.

Accept your great ness.
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